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Inside Edge Capital, LLC is a registered investment adviser located in Saratoga Springs, NY

Inside Edge Capital & its representatives are in compliance with the current registration & notice filing requirements imposed upon registered investment advisers
by those states in which Inside Edge Capital maintains clients. Inside Edge Capital may only transact business in those states in which it is registered or qualifies for
an exemption or exclusion from registration requirements. The information in this presentation should not be construed, in any manner whatsoever, as a substitute
for personalized individual advice from Inside Edge Capital.

Information presented is for educational purposes only and does not intend to make an offer or solicitation for the sale or purchase of any specific securities,
investments, or investment strategies. Information presented is also dated material and may be out of date or obsolete after the date of publication. Investment
model performance is dependent on the time period selected and may not fully reflect actual model performance based on trade timing and other factors. This
report is not intended to predict or show any actual account performance. Investments involve risk and unless otherwise stated, are not guaranteed. Be sure to first
consult with a qualified financial adviser and/or tax professional before implementing any strategy discussed herein. 

Past performance is not indicative of future performance. Therefore, no current or prospective client should assume that future performance of any specific
investment, investment strategy (including the investments and/or investment strategies recommended by Inside Edge Capital), or product referenced directly or
indirectly in this report, will be profitable. Different types of investments involve varying degrees of risk, & there can be no assurance
that any specific investment or investment strategy will suitable for a client’s or prospective client’s investment portfolio.

The information within this report was researched by Inside Edge Capital with the tools available to the Inside Edge Capital from DTN IQ, Optuma, YCharts, CNBC,
TD Ameritrade, Schwab.

Various indexes were chosen that are generally recognized as indicators or representation of the stock market in general. Indices are typically not available for
direct investment, are unmanaged and do not include fees or expenses. Some indices may also not reflect reinvestment of dividends.



Cava Group Holding, or Cava, is a relatively new
holding in our portfolio, and we added a 1%
allocation in our T.A.G. portfolio on June 24th.
Cava is a Mediterranean fast-casual restaurant
chain and has been rapidly expanding in the past
few years. Cava’s first location opened in 2010 and
now has 341 stores in the U.S., with plans to add
between 50-54 stores by the end of this year.
Cava places a huge emphasis on ingredients,
making sure they are always fresh and that the
customer has plenty of options. Cava currently has
so many different ingredients you can use to make
your meal that there are over 17.4 billion
combinations on their menu.
The Mediterranean diet was voted the healthiest
diet by U.S. News for the 7th year in a row.

Cava Group Inc



Competition
Cava operates in the highly competitive and expanding fast-
casual restaurant space, and they are constantly competing
against Chipotle, among other companies. Chipotle has been
in business longer than Cava, and still has more revenue,
market share, and stores.
That being said, Cava is worth significantly more per store
than Chipotle, and investors worry that Cava’s valuation is
severely overinflated.

Cava: worth 33 million per store
Chipotle: worth 3 million per store

Chipotle’s revenue per store of $3.1 million also trumps Cava’s
$2.6 million per store.
Additionally, Chipotle’s profit margin of 28% is higher than
Cava’s, at 25%.

Although Cava’s menu with 17.4 billion different
combinations is great for customers, it impacts their
margins significantly.
Cava always has 40 high-quality, fresh ingredients in
store, while Chipotle only needs to have around 10
ingredients in store, costing significantly less.

EPS Growth
Cava and Chipotle are both expected to see
substantial EPS growth in the coming years.
Cava is expected to see EPS growth of 50% by
2027.
Chipotle’s expected EPS growth is around 25% in
the same year.



Cava reported earnings after the bell yesterday and beat estimates on the top and bottom lines.
EPS: $0.12 expected vs $0.17 reported (42% beat)
Revenue: $218.57M expected vs $233.5M reported (7% beat)

Net income came in at $19.7 million, up from $6.5 million year-over-year.
Additionally, the company’s same-store sales rose 14.4%, topping estimates of 7.9%.
On top of all this, Cava reported that restaurant traffic was up 10%, and over this same period, many restaurants had
seen declining traffic.
In total, the company now has 341 restaurants and raised its estimates for new restaurants this year to between 54-57.
Adjusted EBITDA came in at $34.3 million, representing substantial year-over-year growth from $21.6 million in Q2 2023.

Notable Information from Earnings Call 
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